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Aircraft financier’s panel: Are asset based lenders becoming 

rarer? 

Current market focus - customer credit or asset values? 

Can you always trust tri-partite agreements? 

 Is Basel III about to change everything again? 

Which types of deals have become less attractive than 

before? 

What caused most pain: client insolvencies or falls in 

collateral value? 
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THE FOUR PLEAS OF AN AIRCRAFT FINANCIER …  

Non-Recourse ? 

Asset-Based ? 

Asset-Backed ? 

Better to finance a brand new plane from a prime 

manufacturer, than a pre-owned dodgy relic of a 

second-tier maker 

Is quadruple security necessary ? 

Current market focus on Customer credit vs. current and 

projected asset values 

 



Reliance on tri-partite agreements in the financing provider’s 

exit strategy 

What is the (perceived?)  value of tri-partite arrangements? 

When needed, especially during a market downturn, were 

these arrangements meaningful to the recovery of a financed 

business jet? 

Are these arrangements viewed differently by US and 

European financing parties? 
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Basel III = NBD? 

 Very quick (over-simplified) Basel III retrospective... yesterday, today, and 

tomorrow 

 Have lenders shifted views from "the sky is falling" to "made a mountain 

out of a mole hill"? (e.g., "Y2K Millennium Bug"!)    

 Is it now seen as "very gradually increasing capital requirements as part of 

broad, global regulatory tightening of banking industry"? 

 What is the real effect and impact on the bizjet finance industry, but 

[maybe] no "shock and awe." 
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Lessons from the recession; and Impact on desirability of biz air 

finance “opportunities 

 Any lessons learned from the market downturn impacting market 

participation? 

 Will financing providers quickly develop amnesia as the economy 

improves? 

 What deals are more likely or less likely to be desirable to the finance 

market participants? 

 What deal attributes (e.g., customer and/or asset type, jurisdiction, 

speculation, new participants, etc.) impact the desirability of an 

opportunity?  

 Any meaningful differences in the appetite for these deals in the 

syndication markets? 
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Worldwide Opportunities and Challenges 

 Looking for growth: 

 The United States and Europe – growth markets for the foreseeable future? 

 Where are the growth markets? 

 Catalysts for growth 

 Challenges and differences – doing business in the U.S. and Europe vs. the “rest of the 

world:” 

 Disclosure 

 Documentation 

 Legal rights and remedies 

 Unknowns and “wild cards” 

 Product differences – do financial structures vary across regions? 
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Questions? 
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